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FORWARD-LOOKING STATEMENTS

Statements contained in this filing which are nistdrical facts are forward-looking statements witthe
meaning of the Private Securities Litigation Refakot of 1995. These forward-looking statementsudel, but are
not limited to, statements about the benefits efgtoposed change of jurisdiction of incorporatidiltair
Nanotechnologies Inc. from the Canadian Businespd@ations Act to the Nevada corporate code, Stabésn
regarding future aspects of Altair’s relationshiphwProterra, statements regarding potential oratetise stationary
power market and other markets, statements regaedpossible reverse stock split and other statemi@entified
by words such as “expects,” “anticipates,” “intefidplans,” “believes,” “seeks,” “estimates”, “wll] “should”,
“may” or words of similar meaning. These forwardking statements are based upon the current beliefs
expectations of the management of Altair Nanoteldgies Inc. and are inherently subject to signifidausiness,
economic and competitive uncertainties and continiges, many of which are difficult to predict anehgrally
beyond the control of Altair Nanotechnologies Iicaddition, these forward-looking statements atgect to
assumptions with respect to future business siegemd decisions that are subject to change. Aagalts may
differ materially from the anticipated results dissed in these forward-looking statements.
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The following factors, among others, could caugeaaesults to differ materially from the anticipd results
or other expectations expressed in the forwardiapktatements: (1) the domestication from Canaddetvada
may not be approved by shareholders and, if appoway not be implemented; (2) anticipated benediated to
strategic joint ventures, governments transactémklessening of regulatory burdens may not méiteifor
various reasons, including the early stage of trepany’s products, liquidity issues and creditnagsts affect the
company and potential customers and other facttestang the company’s competitive situation getigrg3)
future orders from Proterra may be adversely adfibtly the performance of Proterra’s buses (inclygiotentially
issues related to the company’s batteries andsasuelated to the company’s batteries), liquidityts facing
Proterra’s potential customers and other issugahg limit the growth of Proterra’s business & dtecision to use
the company’s battery systems; (4) future ordethénstationary power industry may not occur aggated
because of possible issues associated with theamyigpbattery systems, liquidity and credit issfaeing potential
customers, the stage of development of the techgpfmlitical and regulatory concerns and othesoea; and (4)
the Board of Directors of the company retains diigcretion as to whether or not to implement a restock split,
which decision will be based upon future marketwinstances that cannot be predicted; and the sexfudiny
decision may not be as anticipated because ofriasteh as the unpredictability of market respaisedecision,
the effect of future orders or the absence of &itinders, general trends in the stock market aodaeny generally
and other factors. Additional factors that couddige actual results to differ materially from thegpressed in the
forward-looking statements are discussed in thé®20thual Report on Form 10-K of Altair Nanotechrgiks Inc.
and subsequently Quarterly Reports on Form 10 filith the Securities and Exchange Commission and
available at the SEC’s Internet site (http://www.gev). Altair Nanotechnologies Inc. does not utale any
obligation to update any forward-looking statemeateeflect circumstances or events that occur #fie date on
which such statements were made.

ADDITIONAL INFORMATION AND WHERE TO FIND IT

This communication is being made in respect ofrdfttmmestication of Altair Nanotechnolgies Inc. frtme
Canadian Business Corporations Act to the Nevadpdate Code. Altair Nanotechnologies Inc. hasdfih Form
S-4 with respect to the proposed transaction andfiteaother relevant documents concerning the psepl
domestication transaction the Securities and Exgpd&ommission (SEC). INVESTORS ARE URGED TO READ
THE FORM S-4 AND ANY OTHER RELEVANT DOCUMENTS FILEVITH THE SEC BECAUSE THEY
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WILL CONTAIN IMPORTANT INFORMATION. You will be abé to obtain the documents free of charge at the
website maintained by the SEC at www.sec.gov. Hitaoh, you may obtain documents filed with the SEBC

Altair Nanotechnologies Inc. free of charge by emting: John Fallini, Chief Financial Officer byqte at

(775) 858-3750 or by mail to P.O. Box 10630, Revwevada, U.S.A. 89510-0630.

Operator:

ALTAIR NANOTECHNOLOGIES

Moderator: Terry Copeland
July 14, 2010
12:00 p.m. CT

Good day, ladies and gentlemen, and thanKor standing by. And
welcome to Altairnano Incorporated Executive For@onference Call. At
this time, all participants are in a listen-onlyaeo

Later, we'll conduct a question-and-answer sesamhinstructions will
follow at that time. If anyone should require asgistance during the
program, please press star then zero on your tmrehtelephone for live
operator. As a reminder, this conference may berded.

And now, I'd like to turn the conference over to speaker, (Nicole
Schoenberg). Ma'am, please go ahead.

(Nicole Schoenberg): Thank you. I've been askeadake the following statement. The

statements on this conference call that relatatioé results, markets growth
plans, or performance are forward looking and imgalertain risks and
uncertainties including those associated with uagedemand for our
products and services, the early stage developafenany of our products
and services and related markets and other rigkgifaéd in the company’s
SEC filings, including the most recent annual répoarForm 10-K and
guarterly reports on Form 10-Q.

Actual results, events, and performance may diffaterially. Conference
call participants are cautioned not to place uneliance on these forward-
looking statements which speak only as of the dhthkis conference call.
Altairnano undertakes no obligation to update tHesgard-looking



Terry Copeland:

Page 3

statements to reflect events or circumstances @itiary's date or to reflect the
occurrence of unanticipated events.

Now, I'll turn the call over to Terry CopelandeBident and CEO of
Altairnano.

Thank you (Nicole). Good morningl avelcome to our July Executive
forum. With me today is John Fallini, Altairnan@kief Financial Officer.
On today's call, we'll discuss recent developmerdsiding the Proterra long-
term supply agreement, the (inaudible) market fonmamnagreement, recent
stock activity and the status of our NASDAQ listing

| would also like to address some of the businmeasons underlying the
domestication proposal subject to shareholder abtiee special shareholder
meeting scheduled for July 30th, 2010. On Junk,2ltairnano signed a
long term supply agreement with Proterra Incorpatab supply advanced
lithium-ion battery modules for incorporation irffooterra'’s all-electric and
hybrid-electric buses.

This agreement reflects a culmination of more tivamyears of collaboration
with Proterra. Based on their research, Protermgladed that the unique
performance characteristics of the Altairnano lgtitecluding complete
recharge in under 10 minutes, high reliability afiiciency, and the industry
leading cycle life were an excellent fit for tha@nsit bus application. Today,
other competitors’ batteries have not achievedlévsl of performance.

The initial purchase order of $4.6 million whichin addition to the $850,000
May purchase order is for delivery of modules tiglodune 2011 with
ongoing orders anticipated thereafter as Protem#értues to gain customer
traction and completes its state-of-the-art manufagy facility in Greenville,
South Carolina. Full capacity production volumé4® buses a day or 3000
per year are anticipated by Proterra based onemtecticle posted on
greenvilleonline.com.

To put this in perspective for you, roughly 40(G@0 buses as currently
configured would consume our current annual supplyano lithium titanate.
As such, the purchase and supply agreement repseseignificant milestone
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for Altairnano and validates the unique operatiagabilities of our battery in
the mass transit market.

I'll now turn the call over to John Fallini.

Thanks, Terry. In planning for theessb requirements of the company, there
are two principles that we always try to live bihey are, first, have available
sufficient cash to run the business. And secornaexternal financing is
required, obtain it in the least dilutive mannesgble for our existing
shareholders.

These principles are the drivers behind why oreBth, 2010 we entered into
an at-the-market issuance sales agreement with asidveisel Partners to
sell our common shares up to a maximum aggregéaarg of $15 million.
Sales of shares under the sales agreement wilklole on the NASDAQ
capital market by means of ordinary brokers' tratisas at market prices, in
privately negotiated transactions or as otherwigeed by Thomas Weisel
and the company.

A fixed commission rate of five percent of the ggsales price for any
common shares sold is paid to Thomas Weisel aasrtge sales agent and no
warrants are issued in conjunction with these saldss financing agreement
offers flexibility in both the timing of share salehas low transaction cost and
limits the dilution to shareholders as comparedth®r traditional methods of
financing which often requires significant share@idiscounts and the
issuance of warrants.

The number of shares sold, net proceeds recendd@mmissions paid will

be disclosed in our forthcoming 10-Q and 10-K SHGJs. | would now like
to address the status of our NASDAQ listing an@néstock trading activity.
In a letter dated June 22, 2010 NASDAQ stock magkanted the company

an additional 180 days until December 20th of yleiar to regain compliance
with NASDAQ's $1 minimum bid price rule.

The receipt of this extension is consistent whih tcompany's expectations as
it had met all initial inclusion criteria for theASDAQ capital market with
the exception of the bid price. As previously dssed in June 28th press
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release as a result of the grace period extenierhoard of directors has
postponed consideration of the reverse stock split.

The board considered feedback received from sbhtets and other
stakeholders in the company as part of their datigiaking process. | think
we can all agree that it's preferable to achievamglaance with the minimum
bid price rule through revenue growth and otheitp@soperational
achievements than through a reverse stock split.

Prior to the end of June, our year-to-date stotdemctivity was consistent
with the overall (inaudible) in stock prices exe&iged by several of our
better-known competitors as well as in the overa#lrgy sector. On June
29th, just before the close of trading, a signiftcdecrease in our stock price
occurred as the result of a single sale of oveillBomshares. The (inaudible)
believe that this related to the normal rebalanahigdex portfolios for a
particular fund that occurred at the end of eacirtgu.

We don't) currently meet the market's cap requar@siof companies included
in this particular fund and consequently were dexpfsom inclusion in it.
Since that time, the trends of the stock priceel a recovery to its previous
level before that rebalancing. As mentioned pnesiyy revenue growth is
key to building value for our shareholders anddbenpany.

We're closely managing our spending, continuingnorove product costs,
we're vigorously developing our price line and engiag our sales efforts to
drive new business and facilitate the closing @flsle Signing the Proterra
long-term supply agreement is a critical achievemnaerit validates the value
of our battery technology in the mass-transit miaakel positions Altairnano
to benefit from the growth opportunities in thistee.

Although the opportunities in our utilities saf@peline are not closing as
quickly as we had hoped, the number of opportuit@ntinues to increase
and contract negotiations are ongoing with sewafriose prospects. As we
experienced in mass transit, we believe the stheoigour technology in the
global utility market will also be validated as iaigated opportunities come
to fruition.
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I'll now turn the call back over to Terry.

Thanks, John. I'd like to take edime now to discuss the business strategy
underlying the domestication proposal that willgo to a shareholder vote at
a special shareholder meeting at the end of thigimowe believe the
domestication proposal which has been unanimoygyoaed by our board
of directors is very important to the future of @ampany. And we
encourage all shareholders to participate at tlestimg.

Whether or not you plan to attend the special mggebe sure to vote. Your
vote is very important. The proxy circular is dable for viewing and
downloading on our Web site at www.altairannualnmgetom. With regard
to the domestication proposal which relates to ghmgnour jurisdiction for
incorporation from the Federal Jurisdiction of Cde¢o the state of Nevada,
we believe there are a number of compelling reasmeffect the
domestication.

First, the ability of the companies to engagetiategic joint venture,
acquisition and (disposition) transactions wouldrbband. The ability to
formalize strategic relationships and businesswrestmore effectively,
quickly and efficiently is a key to the companyisuire development and
growth.

Second, domestication to the state of Nevadaahat facilitate our strategic
relationships with the eligibility for contractsofn the U.S. Government
which could potentially increase growth.

And third, certain regulatory burdens under the&tka Business Corporations
Act and the related administrative cost would leniglated if the
domestication were effected.

We believe the time to complete the domesticasat optimum from a
strategic as well as cost standpoint. Based omxjectations that the
company will be more valuable in the future, it'sma favorable to
domesticate now in order to avoid a potentially mbhgher cost in the future
as the Canadian tax consequences are based amtparty's valuation. We
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believe now is the time to domesticate to the sthtéevada and position
ourselves to achieve our strategic goals and erehstmareholder value.

Now we'd like to open the call up for questions(foaudible). Operator,
please go ahead.

Thank you sir. Ladies and gentlemeygif do have a question at this time,
please press star then one on your touch tonentahep If your question has
been answered or wish to remove yourself from theuq, please press the
pound key.

Again, ladies and gentlemen, to ask a questi@asg press star then one on
your touch tone telephone. One moment for questiomueue.

All right. Our first question in queue comes frdwtarco Rodriguez with
Stonegate Securities. Please go ahead.

Marco Rodriguez: Good afternoon, guys. Thankgdking my question here. Wondering if

Terry Copeland:

John Fallini:

you can help frame the new Proterra supply agreem&fould you
characterize that agreement as similar to the onesigned back in August
'097?

It's a broader agreement and aderostatement of how the supply is going to
work over the long-term and clearly first purchasgers are significantly
larger than it had been outlined in the purchadersrassociated with the
August issuance last year, that was about 850,00€hvagain was duplicated
in May of this year.

Now, we're starting to talk about you know rediwoes and growing their
commercial business, and you know, our intentiobeafg their supplier for
the long-term.

Let me, Marco, if | can add a commienthat. The initial contract that we
had with Proterra was more of kind of an off-thelpurchase order if you
will, we need to buy X number of battery modules.
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This contract has really established this framévfor a long-term working
relationship together where, for example, we'rengao work together on the
cost-reduction roadmap to help (members) redudedbsts and things that
we can do to reduce our cost to that. So that'satindation that wasn't really
in that earlier contract.

It's much more of a customer-sigrgartnership than an arms-length
transaction.

Marco Rodriguez: OK. So, would you — | guess ki@ it in a slightly different way, are you

Terry Copeland:

John Fallini:

Terry Copeland:

expecting the pricing and the margins, are thetehedre they worse, are they
the same?

I think as with any long-term gaphen, you always expect your cost and
customer pricing to go down as your volumes go We've indicated on
numerous occasions that you know, prices are (lse¢awlumes are low and
the expectation would be that you know, those (iifle) would change as
the volumes go up.

And | think that is naturally Proterra's assumptas well. We haven't laid out
specific long-term pricing in this supply agreemeBut we had indicated as
John said, a joint effort going forward to optimibe whole system and the
cost to ...

For both parties.

... for both parties, exactly.

Marco Rodriguez: Right. And then, if you couldrdiaone thing for me on the offering at the

John Fallini:

market share sale that you're doing, is that beamglucted then by retail
brokers or how is that kind of working mechanically

We have an agreement with Thomas &/ &artners and they are the broker
basically handling those sales for us.

Marco Rodriguez: Right. So, is it — when somebadyts to buy shares, is this a retail investor

calling up Thomas Weisel or how is that working?
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John Fallini: Well, they place their order througkeir broker as they would normally do.
And depending on how many shares we're lookinglicas that particular
time, Thomas Weisel then would enter into the taatisn as the seller.

From the buyer standpoint, they really don't sdéfarence between buying
of shares from us or some other shareholder wieadyrhas existing shares.
It's invisible to them.

Marco Rodriguez: OK. So for a retail investor gee | guess an institutional investor calls up
Thomas Weisel and they say they want to trade im gbares, they want to
buy your shares. They don't need to indicateitisafor the (inaudible)
offering if you will.

John Fallini: Not at all. And they don't have &ldhomas Weisel. They can call their
normal broker, whoever they deal with to placedtder.

Marco Rodriguez: OK. All right. Thanks. [I'll jysroff (inaudible).
John Fallini: You're welcome.
Terry Copeland: Thanks, Marco.

Operator: Thank you sir. Once again, ladies amtlg@men, if you do have a question at
this time, please press star then one on your ttarentelephone. If you are
on a speakerphone, please lift your handset bekkieg questions. And if
there are any electronic devices, please remove tf@m the premises of the
area.

Our next question in queue comes from (Dalton JAmigh Stifel Nicolaus.
Please go ahead.

(Dalton Oria): OK. Good morning Terry, good mormpidohn.
John Fallini: Good morning.

Terry Copeland: Hi, (Dalton).
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Hi. 1 do apologize. There doesegp- the audio quality is very — kind of
poor. So it does sound a little bit like a Starrgviaovie.

But | was wondering if you could you know, updateon the Multi Megawatt
order we've heard about in the past you know, whidte — you know, what's
currently holding it up and you know, what your egfations are in terms of
closing that?

And perhaps, part two of the question is you knaxe,the RFPs or the
opportunities you're in discussions with for otbestomers you know, has
there been an increase in momentum or you knoareothere more
opportunities you are involved in now than perhgams were three months
ago?

With respect to the primary targleéd we've mentioned in the past, the 10-
megawatt international, that continues to move &dv We continue to have
indications from the president of that company thatgs are progressing.

They have some final hurdles that they need tocmvee with their
government agency. | guess it's the best way &wattterize it. And they
believe that once that's complete, they anticigaewithin a few weeks now
that then we can move it to — into the final negdns with them and pull
this thing together.

We know it's been a — kind of a long, long stonglaertainly a learning
experience for us from that perspective. But llyedo think we're finally
getting down to the (inaudible) here.

With regard to other opportunities that are oet¢h | think, some of this has
been, well, not specific to Altairnano. It has bb@eade public from groups
like New York ISO and PJM with — in this — I'm talg domestic
opportunities now with where they are planningdcoger the next couple of
years. | believed New York ISO has put out 60 meges of frequency
regulation opportunities.

(Beacon) power has said that they are going t® 28kof that. And | believe
AES is pursuing 40 megawatts of that. We're, afrse, talking about that,
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those 40 megawatts opportunities with AES theyoe know they're
interested in our capabilities there.

It's interesting if you look at the performancgueements of the New York
ISO versus the PJM where our current batteries haea — they're actually
much more stringent from a technical perspectivackvfrankly puts us in a —
from a technical perspective in a more favoralghtlithan the competition.

| would remind everybody that the one-megawattebatas PJM) has now
been in operation for more than a year in commkogaration. And it is the
only lithium-ion battery system building frequen®gulation and commercial
operations in the world today.

It's been working flawlessly.

And has been working flawlessifafls correct. The other — the second
megawatt that (AES) has — is now in position ind%X honestly don't know
whether they've turned it on yet or not. But ie¥hhaven't it's imminent.

As far as other international opportunities, watgaie to pursue those. |
mentioned, | think in the last phone call that Ghigivery interested in
looking at grid opportunities for batteries. Wentioue our dialogue with the
various groups in China around that — not reachntwounce any sales at this
point in time, but we continue the dialogue.

Thank you.
Thanks, Dalton.

Thank you. Our next question in queurefrom (Steven Shaw) with San
Francisco Century. Your line is now open.

Hi, Terry. Hi, John.
(Inaudible).

Hi. Just to echo the previous comtsnéhe sound quality and conference
call, operator, for you two — really deteriorateddem John started talking. It
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developed an echo. And it's almost hard to undestou guys. Just so you
know that — | don't know whether it's the phondhe equipment, and you
really have to concentrate.

My question was regarding capacity versus demanthé Proterra buses.
Just — if I think | heard it right, you said theusio Carolina papers are talking
about an eventual rate of 3,000 a year. And dielalr you right that your
capacity at this point would be 500 a year, is tlgit? And you know, what
the potential is to grow the capacity in termsddiag shifts and things like
that.

That's the correct analysis. Ardcan — we've said previously, we can
(inaudible) scale up our (LPO) production capapilidnd you know, Proterra
will not be at that 3,000 rate next year. It'srgpto be a couple of years out.
They have not identified publicly at what pointtime they believe they will
reach full capacity.

So you know, we don't have to scale up tenfold gear. There's lots of time
and part of our agreement with them is to monitay\closely their growth.
So that we have the appropriate scale of time alviail

We have shared some of that information with tloena confidential basis so
that we can work together in a true partnershiggédly respond to that
market. Let me add on a side note relative tgtiene quality, we hear
everybody loud and clear. So | suspect, opertitat,it may be somewhere in
your bridge that's causing the problem.

(Steven), does that answer your question?
Yes, it does. Thank you very much.

Thank you, sir. Our next question inwgpueomes from (Walter Mateo) with
RT Capital. Please go ahead.

Hi, (Walter).
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Hi. If | could — I'd like to swinack around to the stock sale agreement and
just kind of clarify for me. Is this — can you kcah them to sell stock when
you need to raise capital? Is that how it's esthbd? And you know and
what sort of time constraints is there? And howckjy can you get your
hands on some capital if and when you need it?

We filed a registration statementhwtiie SEC to raise up to $15 million
through this ATM financing. And we have the alilit so choose to sell
shares on a daily basis.

The limitations are essentially, what is the damume — trading volume in

our stock and what's the daily price. We don'tt\wtarshare it to the — sell it
to the point where we are driving the price of stack down. So that's from
a practical standpoint, a major consideration weatook at.

But basically, we can on a daily basis if we wango in and sell stock.
Three days after that is when we actually recédieecash from those shares.
So it’s a very fast turnaround.

Yes. OK. Allright. And if we atdl just jump over to marketing a little bit.
And can you give me a little bit more clarity oretjou know, the mechanism
that you have in place now to get out there andottyuild some market share,
get your name and product you know, scattered abheutountryside? You
know, what sort of effort or you know, mechanismyda have in place to go
out and accomplish that?

Well, first it's broader than domgst's international as we indicated
previously. We think particularly with regard teetlarge format system
ALTI-ESS stationary power system that we may wed graction outside the
U.S. more quickly than inside the U.S.

So we are looking at strengthening our capalslitiethose markets and are
showing a more active presence in those — in taosgs. Domestically, New
York and PJM are really the only two areas, Texawell, but are the two
primary areas within the U.S. where frequency ragoh via battery systems
is permitted and mechanisms are in place for comialegmployment i.e. for
people to get — to get paid for using batteries.
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So we are, of course, aggressively in discussiotisoperators in those areas
around deploying systems. But we continue alsh Wawaii on some
demonstration systems that are related to windjiaten. In fact, those are
progressing. We’ve had technical, significant tecal interactions with
those groups as recently as this week.

All right. Thanks. TI'll follow ufater on when we can get a better connection
here. It's really hard to follow what you guys aggying but | appreciate the
response. Thank you.

| apologize for the connection, [{&, and we will definitely follow up. |
hope this is significantly better for everybody.eWan go ahead, operator,
and continue with questions if there are others.

Yes, sir. As a reminder, ladies andlgerdn, to ask a question, please press
start then one on your touch tone telephone. ®xt question in queue
comes from (James Ducket) who is an individual #t@e Your line is now
open.

Yes. Thank you, gentlemen. Yosalmd a lot better with that change you
just did. I'm just wondering regarding the domestion that, and assuming
that this does get approved at the meetings on3Dily. How is the value of
the company determined? Is it based on share valbe of the stock price or
is it some other metric? And if it is the sharé&uea— the price of the stock, is
it based on the price on that day of the meetingpane other day? And, just
kind of trying to understand that process. And'shhe end of my question.
Thank you.

Yes. The value, it's based on thie@af the assets, and the share price is a
large component of that. There is a process ki@t go through looking at
our physical property and the assets that we Heoxe,the market looks at us
and a consolidation of all of those results ane hethe end value for tax
purposes. As long as the price of the stocks stayghly below $1.75, $1.90,
in that range, the tax consequences to the compdinye very low. Once the
price — if the price gets above that, then, wet staming into considerable
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increase in the taxes that we will be liable fod &might not make sense
then to actually do it at that point.

(James Ducket): OK. | guess, that answers my - goéss it was just the — that value — what
date do they pick? Is it the meeting date or jgst some date after that at
some point or the ...

John Fallini: It's the date that we actually do tmmestication, the switch.
(James Ducket): OK.

John Fallini: So, if we were — if we, for exampiet approval from the shareholders on the
30th of July and the Board meets on August 5thsayd, "Yes. We are going
to execute this." Then, August 5th is when theigalwould be calculated.

(James Ducket): OK. That's perfect. Thank yobhatTanswers my question.
John Fallini: You're welcome.

Terry Copeland: Thanks, (James).

(James Ducket): Yes.

Operator: Thank you. Our next question in queurefrom (Warren Stevens) who is
also a private investor. Your line is now open.

(Warren Stevens): Yes. Some time ago, we heandtabe (ESS) getting about $900 a day or
some such in PJM. Are these changes that | tronkrgferred to in PIJM and
NYISO? Are they going to affect that amount sigmaifhtly?

Terry Copeland: The broad answer to your questsaroi Again, these values are considered
basically on a day-to-day basis. | think overldst 18 months they have
dropped considerably from their — from the peaktwdut $80 to $90 per
megawatt per hour. And so, it varies with timedoh't think that the
introduction even within New York ISO of 60 megatsatf additional
frequency regulation will make any significant difénce on the broad
pricing.
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(Warren Stevens): OK. One more thing, do you lmalieadcount number change from the
beginning of the year?

John Fallini: We're pretty flat.

Terry Copeland: Yes. We're pretty flat. We haverdde any significant additions or
reductions.

(Warren Stevens): OK. One last thing, becaushefitidio problems, is it possible for you guys
to post any of your prepared comments on the Welosisomething later so
we can kind of check back on some of those things?

Terry Copeland: Yes. They should be available twave.
(Warren Stevens): OK. Great. Thanks.

Terry Copeland: And again all who have remainedhenkthank you for your perseverance and
| really apologize for the audio quality. We'll better.

Operator: Thank you, (Warren). Our next questiogueue comes from (Richard
Vault) who is also a private investor. Your lirseniow open.

(Richard Vault): Yes. Two things, one, in previaadls you had mentioned that there have
been some quality control issues with the manufaxgof the product from a
single-source provider. I'm wondering if that'®beesolved.

And my other question would be, now, that youdealing with the Proterra
proposition, you're kind of back in the mix withettlUQM) whom you had
with, previously with the (Phoenix) motor car issue

You mentioned that part of the domestication wasféort to increase your
ability to get involved with products that you knpoare down here in the
United States, have you looked at any strategaralés with other
companies? You know, | know that (UQM) has alignatth (Borg Warner)
and you guys would be a natural fit in completing trive train.

Terry Copeland: OK. Let me take those in the otdat you asked. The first with regards to
the quality control issue — yes, we believe we htaae under control now.
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We have authorized our contract manufacturer tdilmoa manufacturing
cells for us and deliveries are underway.

With regards to Proterra and (UQM) and the brodudyquestion of strategic
alliances within the U.S., we continue to evaluhtese opportunities on a
case-by-case basis. We can't really talk, untilgghare completed in any of
those, we can't really talk about them in advance.

But | will say that you know, we routinely look #iose kinds of
opportunities. And it is those kinds that woulddmdhanced by the
domestication always depending upon you know hoangta tie are you
really trying to create, and by doing the domesitice that will give us
maximum flexibility.

OK, thank you.
Thanks, (Richard).

Thank you. Our next question in queurefrom (Donald Dornbush) who's
also a private investor. Your line is new open.

(Donald Dornbush): Thank you, Dr. Copeland. Thdiokshe update. And we just hear pieces

Terry Copeland:

and parts of it. It's hot out here in the Midwesthink | might be out in your
neighborhood too. And I'm wondering, do your s&escutives that are out
there working primarily in the energy grid area #rey starting to see some
sense with the utilities that are going you kndve, better days are ahead now.
Now we’ve had this huge you know downturn in tewhgdemand and
regulation issues and stuff like that. What is¢bbr with your
representatives now saying? Are the utilitiestisigito move a little bit more
aggressively instead of pulling back?

| think we're seeing a bit morevatgtwhether it's you know | don't know
how one would define normal activity since thisaally kind of a start-up
arena you know, a new market. It's hard to defuat normal is. But |
would say there's been more activity and agaimuld/emphasize both
domestic and international.
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That said, | think the utilities will continue teatch broadly the economy and
| think there's still a pragmatic return about de®nomy in general out there,
but you know | think we — I'd like to think we'vetitomed out. Only time

will tell.

(Donald Dornbush): OK. Anything new on (O&R), pbdaw/o or...

Terry Copeland:

The work continues. We're workamgouilding the next piece of that for
them. And that the contractual efforts on (O&R¥Ethcontinue. We, again,
hoped to have that come to a conclusion. Theess kind of a change of
personnel on their side as | understand that hesgis a little bit of a twist.
But we'll get through that and they're very pleaagd said in the past with
what they've seen.

(Donald Dornbush): (Inaudible). Thank you.

Terry Copeland:

Operator:

Elliott Hinman:

Terry Copeland:

Elliott Hinman:

My pleasure.

Thank you. Again ladies and gentlenfeygu do like to ask a question,
please press star then one on your touch tonentahep Our next question in
gueue comes from Elliott Hinman with S&H Finandéour line is now open.

Hi, Terry. | got to apologize iinh going to go over something that (Larry)
said, but | was also caught with that couldn’t hedsal. You know, | still
represent our group which is still fairly substahtwith over 200 stock
holders. And | have two questions that | wantddrass here; number one,
and | don't know if you've addressed this — and thgant to comment on
what our group feels so you'll understand, areguys still considering this
reverse stock split?

The reverse stock split is stilt still open as a possibility, yes. We haven't
made any decisions to do that. We have certaagi't pulled the trigger,
but we still have that option.

OK. So, I wanted to just quicklpmment and put our input into this. We
don't really care and we've also talked with otfreups and other
stockholders, we don't really care about this gignlg, OK, because there are
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many companies out there that are not listed aegldbon't care about it
either.

If we're going to succeed as a company, I'm tgllibout Altair Nano, if we're
going to succeed as a company, to heck with thoge gp in NASDAQ.

Well, actually — they're going to actually re-list and it's going to matter.
The stock could go to $2 or $3 before they reyimt. And we don't care
because what we care about is doing business.

So you know our feelings are that we don't wariid@oncerned. We feel
that that would be a very bad move for the compa®y, that was — that's just
our feelings on that and you don't really needoimiment because you've
heard this. I've seen from a million e-mails bet jwst want to let you know
that we don't really care about that de-listingddesn't matter to us at all and
it shouldn't matter to any long-term players. #'m& going to win this war,
we're going to win it from you guys running the quany, making sales and
you know eventually we're not going to you know ASDAQ or anybody
else isn't going to make a difference.

The second thing is this morning | emailed yowpycof a DOE and a
department of — | forget what else — in cooperatitth another agency.
They've just opened — they're working on openiteyge, near Reno
somewhere, a large area where they're going takiegacompanies like
Altair now to participate in solar energy projeci®ey're going to (inaudible)
testing site for atomic weapons, but you know [tcemmment on that. But
it's a pretty big deal. It's a lot of money. ivolves (inaudible) hundreds of
millions of dollars that they were throwing in teer

Have you guys been made aware of that? | senay@OE memo on that this
morning. Are you aware of that and hope to somehgau know, | don't
know the current status of this moving. We knowt tihat's always been
hanging out there with the solar. Are you awaréhat and/or think that you
can participate in something like that? It's vergry close to where the
facility is.
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| am aware of it and | did, by taty, see your e-mail, though | confess |
haven't opened it yet. But yes, | am aware oftit actually in Southern
Nevada not Northern Nevada, in the Vegas — it'smowthe Vegas area.

My understanding and — | think we're talking abitnet same project here —
my understanding is that initially, they're lookiagsolar thermal rather than
TV solar and the characteristics of solar thermalcansiderably different
than TV solar in that you're basically using a thakfluid as a buffer for
short-term fluctuation. So, it’s a different animaVhether we can get that
expanded more broadly if you're looking at TV sglau know that may well
be possible. | don't know. We have to look intoBut yes | am certainly
aware of it and we're following it.

Yes. | was — | didn't read it thahy. Kind of in fact | didn’t even see the
word of thermal solar in there so but you know fiat the expert in this. | do
get the DOE memos every morning. If they're odrgday and they are
almost out everyday, so | keep an eye on this. OK.

Well, we've been — in fairnesgaimess. So, we may be talking about two
different programs because | have, like, | haveen (inaudible) and look at
it.

Yes, because it was just releasesimorning. So, it probably wasn't
something that you would — might have known aboavijously because it
just wasn't out there. It came out this morning.

Also, | just want to echo some of the calls, itiyaould get in (print) on the
website, on the first part of this thing, it woudd much appreciated because
we're really interested to hear what you have yo ¥de’ll good luck from
(inaudible).

It will be done. It will be onlinavailable tomorrow.
OK. Thanks, Terry.

Yes, thanks. Good to talk to yélliptt.
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OK. Good talk to you too.

Thank you. Our next question in queurefrom (Alex Wahba) with First
Allied. Your line is now open.

Hi, Terry, how are you?

Is that (Alex)? Did | hear thatrectly?
Yes.

Thank you.

Hi, Terry. Can you hear me?

Yes sir.

Hi, how are you?

Well, thank you.

Would you as between now — just gaia comment on what Elliot just said.
Between now and December 20th, if you do feel ar get more confident on
the 10 megawatt or other utilities company thathlge interested in getting
the deal done, would you consider taking this (resecompletely off the
table because it's kind of hard for old investarbty new shares or new
investors for that matter, knowing that the compaaily(reverse) come
December.

It's to increase share holder value, you knowor yeally care about having
some share holder value improvement here and ¢ea mvesting in Altair
for more than like six or seven years. Once irussknow that this is not
going to (reverse), you're going to see a lot@tKlof money coming to the
company but as long as this cloud is hanging i twere, nothing is going to
happen.
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So, | do believe that — I'm assuming there a aflother utilities companies
other than the 10 megawatt, and if that's the wased you consider making
an announcement to take it completely off the table

Terry Copeland: You know — our, one of our primdrivers — and | think (John) alluded to
this earlier always is shareholder value. How @omaximize shareholder
value for the long term? | mean that's the inténiirtually any decision we
make that that's part of you know the decision mglkirocess.

And we would consider any significant event anelithpact of that
significant event on that decision. The fact @& thatter is that the
shareholders — the majority of shareholders vatddvor of giving the board
that flexibility and I think the board's desire wén't speak for the entire
board obviously but | think the board's desireistaintain that flexibility
until they believe that it's no longer needed.

(Alex Wahba):  If you're using it like kind of ansarance policy if that's the case, in case you
don’t get the sales but if not because it's — tlaeeother battery companies
for instance on the (inaudible) not even on théethial board that's over $5 a
share.

But it's — and it’s (trading), I'm looking at isave speak. But, it's — |
understand from a CEO point of view like you knowem I'm on the bulletin
board, they don't get too much visibility on howntake the sales but you
have the visibility under NASDAQ for years. Thées@ going to happen
anywhere regardless what exchange you are on.

Terry Copeland: | appreciate and accept both yommaent and Elliot's comment as well.
Those are obviously part of the overall input tiat would go into any
decision, to either make such a (reverse) spliv @ut in — not that we are not
going to do it. We'll take all those things intansideration but I'm not going
to today sit down and say, "Oh, if we get the 1@aveatt or whatever, we're
not going to do the (reverse) split,” that justsldemake sense.

(Alex Wahba):  (Inaudible)
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Again, | accept your position apdraciate your comments. You're not the
first person that has talked about that. And agaetake those comments
seriously.

OK, all right, thank you.

Thank you and this concludes our timeytastion. I'd like to turn the
program back over to Terry Copeland for any closemarks.

Well, thanks very much. I'm nateshiow many people have hung in there
given the audio difficulties. | sincerely apologitor those, we will as we've
indicated a couple of times have our initial comisgrosted on the Web by
tomorrow morning.

And we will do everything we can to ensure tha game problem does not
occur in the future. You have our sincere apolegi/e do appreciate
everybody's attention and interest in Altair Nawang forward. | look

forward with speaking everyone with — speaking vetieryone again. | guess
the next opportunity will be at our quarterly camfiece call on August 5th.
So, thank you all very much for your time, | appage it.

Thank you sir. Ladies and gentlemes,dbes conclude today's program.
Thank you for your participation and have a wondledify.

END OF TRANSCRIPT



